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Nabi Biopharmaceuticals

This report on Form 8-K/A amends and restates in its entirety the current report on Form 8-K/A of Nabi Biopharmaceuticals filed on March 15, 2007, and
constitutes an amendment to the current report on Form 8-K of Nabi Biopharmaceuticals filed on March 12, 2007 (the “Original Report”). This amendment is
being filed to (i) correct and update the financial tables contained in Exhibit 99 to the Original Report, and (ii) to furnish a transcript of the conference call held to
discuss Nabi Biopharmaceuticals’ results of operations for the three and twelve months ended December 30, 2006. Accordingly, we are furnishing a new Exhibit
99.1 and a new Exhibit 99.2.

Item 2.02. Results of Operations and Financial Condition

On March 12, 2007, Nabi Biopharmaceuticals (i) issued a press release announcing its results of operations for the three and twelve months ended December 30,
2006 and (ii) held a conference call to discuss those results. A copy of the original press release was furnished with the Original Report and a press release issued
on March 15, 2007 providing updated and corrected financial tables is furnished as Exhibit 99.1 to this report. A transcript of the conference call is furnished as
Exhibit 99.2 to this report.

The information in this Item 2.02 and the exhibits attached hereto shall not be deemed to be “filed” for purposes of Section 18 of the Securities Exchange Act of
1934 (the “Exchange Act”) or otherwise subject to the liability of that section, and it shall not be incorporated by reference into any filing under the Securities Act
of 1933 or the Exchange Act, regardless of any general incorporation language in such filing.

Item 9.01. Financial Statements and Exhibits
 
Exhibit
number Description
99.1  Press Release

99.2  Conference Call Transcript



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.
 

 Nabi Biopharmaceuticals

Date: March 16, 2007  By: /s/ Jordan I. Siegel
  Jordan I. Siegel
  Sr. Vice President, Finance
  Chief Financial Officer, Chief Accounting Officer and Treasurer



Index of Exhibits
 
Exhibit
Number Description
99.1  Press Release

99.2  Conference Call Transcript



Exhibit 99.1
 

  NEWS RELEASE

Thomas E. Rathjen
Vice President, Investor Relations
561-989-5800 | www.nabi.com   

FOR IMMEDIATE RELEASE

Nabi Biopharmaceuticals Files Form 10-K and Corrects Financial Tables

Boca Raton, Florida, March 15, 2007 – Nabi Biopharmaceuticals (Nasdaq: NABI) announced the filing of its Annual Report on Form 10-K for the fiscal year
ended December 30, 2006 and re-released its 2006 fourth quarter and full-year financial results, correcting errors which appeared in its March 12, 2006 release
originally announcing those results. These errors, which are corrected in the attached financial tables, primarily involved the allocation of the income tax
provision for the fourth quarter of 2005 between continuing and discontinued operations, a correction to the fourth quarter 2006 basic and diluted loss per share
from $0.07 to $0.06 with a corresponding correction to increase the income from discontinued operations from $0.06 to $0.07 per basic and diluted share, and
certain other reclassifications. These corrections and reclassifications had no effect on the previously published full-year 2006 or 2005 results.

About Nabi Biopharmaceuticals

Nabi Biopharmaceuticals leverages its experience and knowledge in powering the immune system to develop and market products that fight serious medical
conditions. The company has two products on the market today: Nabi-HB® [Hepatitis B Immune Globulin (Human)], and Aloprim™ (allopurinol sodium) for
Injection. Nabi Biopharmaceuticals is focused on developing products that address unmet medical needs and offer commercial opportunities in our core business
areas: Hepatitis and transplant, Gram-positive bacterial infections and nicotine addiction. For a complete list of pipeline products, please go to:
http://www.nabi.com/pipeline/index.php. The company is headquartered in Boca Raton, Florida. For additional information about Nabi Biopharmaceuticals,
please visit our website: http://www.nabi.com.

# # #

(more)
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Nabi Biopharmaceuticals
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited, amounts in thousands, except per share data)
 

 

  
For the Three Months

Ended   
For the Twelve Months

Ended  

  
December 30,

2006   
December 31,

2005   
December 30,

2006   
December 31,

2005  
Revenues   $ 30,343  $ 26,770  $ 89,868  $ 94,149 
Costs and expenses:      

Costs of products sold, excluding amortization of intangible assets    18,096   22,099   61,177   63,642 
Royalty expense    510   484   1,535   3,623 

    
 

   
 

   
 

   
 

Gross margin, excluding amortization of intangible assets    11,737   4,187   27,156   26,884 
Selling, general and administrative expense    10,108   11,824   43,076   51,693 
Research and development expense    9,671   13,234   37,572   60,906 
Amortization of intangible assets    69   131   273   676 
Other operating expense, principally freight    98   76   495   348 
Impairment of vaccine manufacturing facility    —     19,842   —     19,842 
Write-off of manufacturing right    —     2,684   —     2,684 

    
 

   
 

   
 

   
 

Operating loss    (8,209)  (43,604)  (54,260)  (109,265)
Interest income    1,232   1,350   4,148   4,094 
Interest expense    (928)  (1,043)  (3,724)  (2,523)
Other expense, net    (367)  (372)  (38)  (483)

    
 

   
 

   
 

   
 

Loss from continuing operations before benefit (provision) for income taxes    (8,272)  (43,669)  (53,874)  (108,177)
Benefit (provision) for income taxes    10   (15,725)  162   2,610 

    
 

   
 

   
 

   
 

Loss from continuing operations    (8,262)  (59,394)  (53,712)  (105,567)
Discontinued operations      

Income (loss) from discontinued operations    4,283   (11,824)  (4,991)  (21,180)
Provision for income taxes    (10)  (4,361)  —     (1,702)

    
 

   
 

   
 

   
 

Income (loss) from discontinued operations    4,273   (16,185)  (4,991)  (22,882)
    

 
   

 
   

 
   

 

Net loss   $ (3,989) $ (75,579) $ (58,703) $ (128,449)
    

 

   

 

   

 

   

 

Basic and diluted loss per share      
Continuing operations   $ (0.13) $ (0.99) $ (0.88) $ (1.76)
Discontinued operations    0.07   (0.26)  (0.08)  (0.39)

    
 

   
 

   
 

   
 

Basic and diluted loss per share   $ (0.06) $ (1.25) $ (0.96) $ (2.15)
    

 

   

 

   

 

   

 

Basic and diluted weighted average shares outstanding    61,473   60,231   60,936   59,862 
    

 

   

 

   

 

   

 

SUPPLEMENTAL INFORMATION:      
Sales by Operating Segment      

Biopharmaceutical Products   $ 16,644  $ 11,367  $ 40,093  $ 48,231 
Antibody Products:      

Specialty antibodies    7,019   8,815   26,945   22,936 
Non-specific antibodies    6,680   6,588   22,830   22,982 

    
 

   
 

   
 

   
 

Total antibodies    13,699   15,403   49,775   45,918 
    

 
   

 
   

 
   

 

Total   $ 30,343  $ 26,770  $ 89,868  $ 94,149 
    

 

   

 

   

 

   

 

(more)
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Nabi Biopharmaceuticals
CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited, amounts in thousands)
 

   
December 30,

2006   
December 31,

2005
Cash and cash equivalents   $ 86,227  $ 101,762
Marketable securities    32,500   5,172
Restricted cash    805   816
Trade accounts receivable, net    20,377   19,688
Inventories, net    19,260   20,500
Prepaid expenses and other current assets    2,654   3,449
Current assets of discontinued operations    13,341   81,215
Property, plant and equipment, net    88,329   93,865
Intangible assets, net    1,683   1,955
Other assets, net    701   914

        

Total assets   $ 265,877  $ 329,336
        

Trade accounts payable and accrued expenses   $ 24,384  $ 30,075
Current liabilities of discontinued operations    20,554   16,966
2.875% convertible senior notes, net    109,313   109,145
Non-current liabilities of discontinued operations    —     10,707
Other liabilities    238   616
Stockholders’ equity    111,388   161,827

        

Total liabilities and stockholders’ equity   $ 265,877  $ 329,336
        

Capital expenditures were $2.6 million and $8.5 million for the years ended December 30, 2006 and December 31, 2005, respectively.

Depreciation and amortization expenses from continuing operations were $7.9 million and $10.7 million for years ended December 30, 2006 and
December 31, 2005, respectively.

The condensed consolidated balance sheets have been derived from the audited balance sheets. Certain items in the 2005 condensed consolidated financial
statements have been reclassified to conform to the current year’s presentation.



Exhibit 99.2

NABI - Nabi Biopharmaceuticals
2006 4th Quarter and Year-End Financial Results Conference Call
Mar. 12. 2007 / 4:30PM ET

Forward Looking Statements

Statements in this transcript about Nabi Biopharmaceuticals that are not strictly historical are forward-looking statements and include statements related to our
plans to explore strategic alternatives and prospects. You can identify these forward-looking statements because they involve our expectations, priorities, beliefs,
intentions, plans, projections, goals, objectives, or other characterizations of future events or circumstances. These statements also involve our guidance for 2007,
including guidance on total revenues and Nabi-HB revenues, research and development expenses, operating expenses, capital expenditures and cash used in
operating activities. These forward-looking statements are not guarantees of future performance and are subject to risks and uncertainties that may cause actual
results to differ materially from those in the forward-looking statements as a result of any number of factors. These factors include, but are not limited to, risks
relating to the company’s ability to successfully partner with other companies for the development and marketing of product candidates, including NicVAX and
Gram-positive products; maintain the human and financial resources to commercialize current products and bring to market products in development; obtain
successful clinical trial results for our pipeline products, including NicVAX, Civacir and ATG-Fresenius S; obtain regulatory approval for its products in the U.S.
and Europe, including Nabi-HB Intravenous; successfully develop, manufacture and market its products; generate sufficient cash flow from product sales, and
milestone and royalty payments from partners; maintain or increase sales to a small number of customers; maintain sufficient intellectual property protection or
positions; raise additional capital on acceptable terms; re-pay its outstanding convertible senior notes when due; and identify; and complete transactions that
represent strategic alternatives and opportunities. Many of these factors are more fully discussed, as are other factors, in the company’s Annual Report on Form
10-K for the fiscal year ended December 30, 2006 filed with the Securities and Exchange Commission.

Presentation

Operator [1]
 

Good afternoon, and welcome to the Nabi fourth quarter and financial results conference call. My name is Eric, and I will be your conference coordinator for
today. We will be facilitating a question and answer session towards the ends of the conference. [OPERATOR INSTRUCTIONS] As a reminder, this conference
is being recorded for replay purposes. I would now like to turn our presentation over to Mr. Tom Rathjen, Vice President of Investor Relations. Please proceed,
sir.

Thomas Rathjen, Nabi Biopharmaceuticals - VP Investor Relations [2]

Thank you, Eric, and good afternoon, and welcome to Nabi Biopharmaceuticals fourth quarter and 2006 year end conference call.

Before we begin, I need to reminds that you the information presented here speaks as of today and contains forward-looking statements, which are statements
that report to expectations, projection, beliefs or other characterizations of future events or circumstances. Actual results may differ materially from those in the
forward-looking statements as a result of any number of factors, which are discussed at length in the company’s annual report on Form 10-K for the fiscal year
ended December 31, 2005 and quarterly report on Form 10-Q for the quarter ended September 30, 2006, filed with the Securities and Exchange Commission and
will be discussed in the company’s annual report on Form 10-K for the fiscal year ended December 30, 2006, which we plan to filed with the SEC in the next few
days.

Now, I will turn the call over to our President and Chief Executive Officer, Les Hudson. Les?

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [3]

Tom, thanks very much indeed and to all of you who have joined us this afternoon welcome and thank you very much indeed for joining us. I would like,
please, to introduce the three members of my leadership team who are with me today, Raafat Fahim who is Head of Research, Technology and Production, also
Paul Kessler who is Head of Regulatory and finally Jordan Siegel who is our CFO. Jordan and I will have the main speaking parts today. Jordan will be, in fact,
covering our 2006 milestone achievements to cover our numbers and also to give our first financial guidance for 2007.

Even though it’s a relatively short time since this new leadership has come together I think I’m confident in saying that we have for 2007 an agenda for the
company which we believe will be very impactful and will work closely with the Strategic Action Committee of the Board of Directors, as well as the ongoing
process with Banc of America Securities, in which we are reviewing our strategic options of the company to maximize value of the assets which we have under
management. I think the political milestones which we achieved in 2006 speak for themselves. The press release I think was actually



very transparent in this regard and we are not, in fact, intending to go over them in terms of this brief introductory period, but when we actually get to the point in
the agenda we will be very pleased to answer any fall out questions that you may have. In brief, we think that these successful milestones attained have positioned
the company well for the next 12-18 months.

The second objective in today’s call is, and indeed as you saw from the press release, is the leadership team’s intent to clarify Nabi’s structure and business
goals. Nabi is a complex company to manage and indeed is a complex investment thesis. We hear this a great deal. And so what, in fact, the management team
has decided that is we are going to restructure our current operations into two strategic business units.

The first, Nabi Biologicals, will have responsibility for our protein and immunologically-based plasma products and the associated pipeline. These are pipeline
products that are actually in clinical development. This includes of course lifecycle management of Nabi-HB which is our key revenue generated. In addition, the
S. B. U., the Strategic Business Unit, will actually have responsibility for managing the operations of the company’s plasma collection centers, our protein
fractionation facility, as well as our production, both of plasma proteins and antibodies, as well as our vaccine production plant.

The second S. B. U. is Nabi Pharmaceuticals which is going to be responsible for both NicVAX and StaphVAX programs, in particular in the case of NicVAX,
completing the clinical trials and in both programs, both NicVAX and StaphVAX, to complete our identification of strategic partnerships, which will be required
for us to move into later stages of development for both programs and, indeed, ultimately on to the marketplace for commercialization. The new S. B. U., Nabi
Pharmaceuticals, will also, in fact, be responsible for other milestone-related clinical development obligations, which come from our sale last year of our product
PhosLo to our partner Fresenius. These are important for the company quite simply because in fact it’s an ability to actually earn additional milestone payments
and also, of course, royalty, in the longer term.

Overall, then the goal of the new leadership team is to move into this new structure, to assess the staff and skill base required for operating the new division,
but I think, above all else, to actually bring business clarity to Nabi. Business clarity both internally and also in the investment community. It has been, as I said, a
company which basically has a relatively complicated theories of products and projects. It is a mixture of a path that was built around plasma and an additional
capability in terms of vaccines and the clinical development of those products.

As we go forward, then, our new leadership is committed not only to transform the company internally, but also to complete the strategic alternatives process,
which the Board has already started under supervision of the Strategic Action Committee with Banc of America and this could include sale of part or all of the
company. So we will also, at the same time, continue our focused partnering efforts, which in fact is a parallel effort with the strategic alternatives process, as I
said, with our business development teams seeking to partner out the NicVAX and also the StaphVAX program. There is considerable value here.
 



So if you look at the first half of 2007, our overall leadership priorities are to successfully complete the strategic alternatives process, that’s very important to
the future of the company, to receive FDA approval for Nabi-HB Intravenous in the U.S. and also to complete and announce Phase IIB “Proof of Concept” results
for NicVAX, which, as you know, is already ongoing. It’s our intension to keep the investment community well informed as we move into this new configuration
and also as we develop our programs and the strategic alternatives process throughout the year.

So today we are announcing new plans for Nabi Biopharmaceuticals. While we are providing you with a general framework for this new strategy we expect
and, indeed, hope you will want to here, as the year progresses, further specifics as they become available.

Now I would like to turn the call over to Jordan Siegel, our Senior VP and Chief Financial Officer for a review of the numbers for 2006 and also for the first
financial guidance for 2007. Jordan.

Jordan Siegel, Nabi Biopharmaceuticals - CFO [4]

Thank you, Les.

Total revenues for 2006 was $89.9 million compared to $94.1 million reported last year. Revenues in 2005 included $6.2 million in sales of a product we no
longer sell. The net loss for the year was $58.7 million or $0.96 per share versus a net loss of $128.4 million, or $2.15 per share in 2005. The 2005 net loss
included a $27.4 million write down, or $0.46 per share, related to our Gram-positive development program. Revenue for both years excludes sales of PhosLo,
which are included in discontinued operations.

Revenues for the fourth quarter 2006 was $30.3 million, an increase of almost 15% when compared to total revenue of $26.5 million for the fourth quarter of
2005. The increase in total revenue was driven by strong Nabi-HB sales of $11.5 million and a $4.5 million arbitration award related to the cancellation of a
manufacturing agreement with Inhibitex.

We ended 2006 with cash, cash equivalents and marketable securities totaling $118.7 million. In order to execute against our corporate strategy, we must focus
on managing our cash and cash-flow. During the second half of 2006 we made significant progress on reducing the cash used in operations, as we rationalized
spending programs and implemented additional spending controls. Total cash used in operations was $43.9 million during 2006, a reduction of more than 50%
when compared to $89.7 million used in operations during 2005.
 



Full year Nabi-HB revenue was $32.7 million compared to $39.2 million in 2005. During 2006 a large wholesale, significantly reduced its inventory level of
Nabi-HB, resulting in reduced sales of the product. We believe this customer completed its inventory reduction during the third quarter and purchased the product
at our estimate of its customers’ demand during the fourth quarter. It is important to note that patient demand for Nabi-HB remains strong and has continued to
build throughout the year.

Other Biopharmaceutical revenue was $7.4 million compared to $9 million during 2005. 2005 revenues included $6.2 million of sales of the product we
stopped selling during 2005, and 2006 revenue includes the $4.5 million arbitration award. Full year Antibody revenue was $49.8 million, 8% higher than $45.9
million reported in 2005. This is the result of increased antibody production and higher sales of specialty antibodies. Research and development expense was
$37.6 million during 2006, a decrease of more than 38% from $60.9 million in 2005. During 2005 we incurred significant expenses related to our Gram-Positive
program, which were greatly reduced during 2006.

Selling, General and Administrative expense was $43.1 million for 2006, compared to $51.7 million in 2005, a decrease of approximately 17%. Selling,
General and Administrative expense during 2005 also included activities related to planned launch of StaphVAX. Our reduced spending in 2006 was partially
offset by increased costs associated with retention and equity-based compensation programs, activist shareholder activities, government pricing compliance
programs and a review of our historical equity grant practices.

As we look forward, we expect total revenue for 2007 to be in line with 2006. We expect Nabi-HB revenue to increase by approximately 10% over 2006 and
we expect a slight improvement in our gross margins. When compared to 2006 levels, Research and Development expenses are expected to decrease by 10% to
15% and total operating expenses are expected to decrease by 15% to 18%. Total capital expenditures are expected to be in the range of $3 million to $5 million
during 2007. And we expect our cash used in operating activities to decrease by 10% to 15% when compared to 2006.

I want to bring to your attention — we noted an error in the summary financial data that was provided with this earnings release. The tax provision for the
fourth quarter of 2005 should have been $16,387,000 and the loss from continuing operations should have been $60.1 million or $1.00 dollar per share. This has
no impact on the results of total operations.

With that I will turn the call back to Les.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [5]

Let me reiterate that the new management team has been in place now for three weeks. We are in a situation where we are managing a transition and a hand-
over of the business. We wanted to get guidance in place for 2007, even though it’s at a high level.



We will update this guidance as we execute against the strategic plan, also as we complete the strategic alternative process with Banc of America and also as we
gain greater appreciation of the responsiveness of the business, as that whole process becomes more granular.

Before closing the management briefing, I’d like to just take a moment and acknowledge the greatest asset that Nabi Biopharmaceuticals has — it’s dedicated
and hard working employees. I thank each of them for their continued focus and determination in helping the company complete this transition and also in
reaching its goals. To the telephone audience, thank you for joining us on today’s call and we look forward to speaking with you in April for our first quarter
results.

Eric, our operator, we are ready for any questions, please.

Questions and Answers

Operator [1]

[OPERATOR INSTRUCTIONS]. Your first question comes from the line of Steve Dunn with Dawson James. Please proceed.

Stephen Dunn, Dawson James - Analyst [2]

Good afternoon, Les and Jordan. Good quarter.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [3]

Thanks, Steve.

Stephen Dunn, Dawson James - Analyst [4]

Just two questions. I was wondering if you can give us an update on the Nabi-HB IV FDA status?

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [5]

I mean the extent to which we obviously have given guidance previously is, as you know, we submitted our file asking for Nabi-HB IV as an indication for
this important product. There was an advisory committee. The BPAC met roughly about six months ago. They reviewed the data that we submitted and, as you
know, they voted



nine-to-two in favor of recommending the product. We know that, in fact, the FDA is now looking at the final review of both the data file that we submitted and
also, indeed, the recommendations from its reviewers.

And so, although we can’t actually update that guidance, we are, in fact, imminently expecting a decision from the FDA. And I think probably as much as we
can actually give today, clearly this is something that we are working very assiduously with the FDA to bring it to a successful result for the company. This is an
important product both for patients, as well as the company.

Stephen Dunn, Dawson James - Analyst [6]

Did you have to formally request a written response on the status or has the FDA been working with you?

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [7]

Well, I mean as you know, the FDA clearly has many ways of being able to actually communicate. And so the communication has actually been happening
both formally and informally, but in this instance, mostly it’s been through our informal representation to the FDA. There’s a lot of interest out there, both in
terms of clinicians and also patients advocacy groups, some of whom were actually involved in our original submission to the FDA, all of who have actually
remained committed to seeing this product make the contribution that we believe it can to the patients undergoing transplantation.

Stephen Dunn, Dawson James - Analyst [8]

Okay. If I look at your cash burn for ‘06 of $43.9 million and Jordan’s guidance of a 10% to 15% reduction in the burn during 2007, it looks like you have at
least 2.5 to 3 years’ worth of cash on hand. I was wondering what your opinion is, with the stock clearly undervalued at $5 a share, of announcing a share buy-
back with some of that cash.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [9]

Yes, maybe if I could start that answer because it’s an important question which we obviously, continuously keep under review. I think it’s a situation where, as
you might imagine, the Board of Directors, clearly are our main sounding board on this regard.

First of all I think the sort of internal factor is that we are in the process of redirecting our business, and with the Board of Directors and the SAC, believe that
it will actually unlock the value to our shareholders as the impact over the next few months of these



changes start working its way through the business. Obviously, as you are quite well aware, Steve, we have a range of activities — the strategic alternative
process, the partnering discussion that I talked to — which, when they are successful, will actually have a significant impact on our financial position.

I’m pretty certain that I’m stating the Board’s position accurately when I say that the Board wishes to understand the outcome of each of the alternatives being
considered under the SAC/Banc of America process and that, today, the Board feels that more effective shareholder value can be created by keeping our cash
available to execute the strategic plan which we’ve announced, which we actually have embarked upon in this announcement. But at the same time, it is
something which we, as you know firsthand, constantly actually monitor and are in discussions on. Sometimes it’s the right thing to do. At the present time, the
Board believes that, in fact, we should go forward with the actions that we’ve already committed to.

Stephen Dunn, Dawson James - Analyst [10]

Just a quickie housekeeping here. The sales of Nabi-HB, which Jordan indicated would increase roughly 10% in 2007, does that include HB IV or is that HB
only?

Jordan Siegel, Nabi Biopharmaceuticals - CFO [11]

It includes HB IV as well.

Stephen Dunn, Dawson James - Analyst [12]

Well, thanks very much and I’ll get back to the queue and good quarter, good start.

Operator [13]

You next question comes from the line of Richard [Mensowry] with Power Partners. Please proceed.

Richard Mensowry, Power Partners - Analyst [14]

Hi, yes, Les, firstly thank you and the Strategic Action Committee for effecting this creative reorganization, which I think is going to increase shareholder
value. I have a question and a suggestion. My question is I’m just trying to understand the rationale behind making the vaccine production plant part of the
Biologics unit. Is the thought that others might be able to utilize that spare capacity or is there some other rationale behind it?
 



Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [15]

Do you want to get your suggestion on the table, as well, Rich, and maybe we would react to both at the same time.

Richard Mensowry, Power Partners - Analyst [16]

That would be great. My suggestion is just I guess a permutation or what Steve Dunn had mentioned and what I had mentioned on the previous call and I think
I understand what the Board’s position is regarding a stock buyback program, because clearly when you are conducting a strategic evaluation process, you are
probably limited, certainly limited in terms of the things you can do, including buying back stock when evaluating all these alternatives. I guess I’m just
wondering if it might make sense, if you haven’t already, to investigate whether there can be a mechanism similar to something like a 10(b)(5) program or
something like that, where the company could repurchase shares on a continual basis, based on prespecified levels. And again, I just float that notion to ask if that
hasn’t been investigated, perhaps it might makes sense to investigate that.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [17]

OK, so that’s actually very helpful, thank you. Let’s deal with actually your two-part interaction, I guess one a question and the other one a suggestion. Let me
ask Raafat to pick up the first, because it’s obviously in your area, Raafat.

Rafaat Fahim, PhD., Nabi Biopharmaceuticals - Sr. VP Research, Technical and Production [18]

Sure. Hi, Rich. Just to start off, I want to explain where the vaccine facility is. The vaccine facility is actually contiguous to the Biologics facility, the IGG
facility, we have. In order to run it efficiently, it is easier to run it as one team, so the efficiency that comes from the manufacturing group that would run both
facilities, and the utilities and the maintenance as you can imagine, it would be much, much more efficient to run that it way. That’s number one.

Number two, the vaccine facility will be important for the vaccines group, both which have we already indicated would be partnered. NicVAX and StaphVAX,
we indicated that they will be partnered. And therefore, in the long-term, this Vaccine facility would be not important enough, strategically important, therefore
for Biologics, but much more efficient to run from the Biologics viewpoint only because it’s contiguous and, as I mentioned, much more efficient to run with the
same group and the same maintenance.
 



Richard Mensowry, Power Partners - Analyst [19]

Understood. Okay. I appreciate that.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [20]

So in terms of the buyback, I think this is something which clearly is a situation which evolves. It’s a situation as we go into this new leadership team
becoming effective and basically interacting with the Board. I think your suggestion is noted and clearly this will be a subject that I suspect we will return to time
and time again as we actually conduct these management calls and also our investment presentations. And thanks for your suggestion, Rich, it’s appreciated.

Richard Mensowry, Power Partners - Analyst [21]

I appreciate that and if I can, just as follow-up, just a quick question for you, Les. I’m just interested from your vantage point, given that the pretty broad
pipeline that the company has, I’m wondering if there are any particular areas of the pipeline that you think are going to elicit more interest from various parties,
i.e. other companies, etc.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [22]

I think, probably Rich, the easiest way of answering that — and you can see this from the outside as easily as I can, because just four weeks ago, I was on the
outside, albeit on the Board. Effectively, there are two businesses here, and the coherency of those businesses is really quite good. If you look at what now is
actually Nabi Biologics, that is actually a fundamentally sound soup-to-nuts plasma protein and immunoglobulins business, operating with a margin structure,
which actually is a high margin structure for that sort of business. And the way in which those products are actually produced comes from our ability to operate
what I think is probably not hyperbole to claim as “Gold Standard” plasma collection centers in the United States. There is one very good synergistic piece of the
business, which I think there will be a lot of excitement about and that’s what effectively is fundamental to Nabi Biologics.

Now, on the other side, in terms of the vaccine, both NicVAX and StaphVAX have a lot of technical commonality in the way in which the chemistry and the
biology of both vaccination and also the fundamentals of the vaccine have actually been put together. And I think that in itself for many companies now is an
enabling technology, which is particularly the case of NicVAX, coming to a point where we are going to see the proof of concept trials fairly soon, in the second
quarter, and at the same time, you know that there’s a lot of excitement, the FDA being included in that, in terms of smoking



cessation, and, of course, the story around nosocomial infections for StaphVAX, in the absence of really effective new antibiotics coming, again is something
which is actually driving a lot of interest. I think the challenge before we made this restructuring move was to try and explain to the investment community the
fundamental value of these two businesses within the company.

Richard Mensowry, Power Partners - Analyst [23]

Understood. Okay. Well, I appreciate it.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [24]

Thank you.

Operator [25]

Your next question comes from the line of Alex Silverstein with Bear Stearns. Please proceed.

Alex Silverstein, Bear, Stearns & Co. - Analyst [26]

Hi, this is Alex for Mark Schoenebaum, thanks for taking the question. I just have a quick question trying to reconcile some of the revenue guidance. So
revenue is supposed to be flat year-over-year. Nabi-HB is going to be up. I guess that implies that something is coming out or something is going down. Could
you maybe speak about that? As well as possibly is the additional milestone payment expected in 2007 from Fresenius included in that revenue guidance?

Jordan Siegel, Nabi Biopharmaceuticals - CFO [27]

There is something coming out. You have the Inhibitex arbitration award, $4.5 million that was recognized in ‘06. So that’s something that would not be re-
occurring that we would see in ‘07 related to that. Nabi-HB will go up and I think you will see the revenue mix amongst the other components, the other
biopharmaceuticals, some contract manufacturing and other antibody revenues. That’s the change there.

As far as milestones being achieved related to PhosLo in ‘07, that would be included in discontinued operations on a go forward, as consistent with ‘05 and
‘06.



Alex Silverstein, Bear, Stearns & Co. - Analyst [28]

OK, great.Thanks. Can you just once again review the structure of the NicVAX study, what the exact endpoints are, how we might see the data presented and
maybe your expectations of what might considered adequate or good data?

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [29]

I think, Alex, your question is a very good one and we have coming up shortly an investment conference, the Lehman Brothers Conference. I think in terms of
the year end and fourth quarter focus of this call, if I may I would ask you if you would be so kind as to perhaps if we could take that at a later stage it would be
helpful. I think presently we would like to try to get our financial guidance out and also the strategic redirection of the company and the completion of the
strategic alternatives process.

That’s not to say that, in fact, the NicVAX trial and the way it’s being structured and conducted isn’t important. It’s just that basically that is a trial which is
already running. It’s still blinded. We’ve already communicated quiet extensively the time line around that including the fact that enrollment was actually three
months in advance of what we had originally expected and, indeed, we’ve adjusted the dates of which we will have data available to take that into account. So I
think we will actually have opportunities where we will actually focus on that question in particular, if I could ask for your forbearance during this call.

Alex Silverstein, Bear, Stearns & Co. - Analyst [30]

Sure, thanks.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [31]

Thank you very much, indeed.

Operator [32]

[OPERATOR INSTRUCTIONS]. Your next question comes from the line of Gil Aharon with [Roslyn Advisors]. Please proceed.

Gil Aharon, Roslyn Advisors - Analyst [33]

Thank you for taking my questions. Just to gain clarity on the separation of the two business units, is there clear operational separation between the two or one
will be implemented right now? In addition to that, to try and understand it if there’s any potential impact on gross margins here, did the pharmaceutical segment
drag your prior biopharmaceutical gross margins significantly? The drag is down over past periods?



Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [34]

Thanks, Gil. That’s a good question actually, with a lot of subtleties built into the subtext. I can actually see you understand this very well. First of all, in terms
of the separation, the real driver here is, if you like, the business principles by which one operates a biologics business, a plasma-based biologics business, versus
the business printed around which one would operate a pharmaceuticals, vaccine and pharmaceuticals-based business. The dynamics are different, the margins are
different, even actually the regulatory requirements are different.

The skill base in Nabi Biopharmaceuticals is still pretty distinct in the sense that we obviously operate plasma centers, fractionation and production facilities,
largely from our corporate headquarters here in Boca Raton, where we actually have all the plant required to do what you’ve just described associated with the
Nabi Biologics business. It’s not, though, a geographic separation. There is indeed some overlap.

But the original company, which was based in Rockville, Maryland, which is indeed our R&D site, the company was actually Univax, was a major source of
expertise in terms of vaccine technology, conducting clinical trials, and so on and so forth, that also is still existant, the actual R&D site in Rockville, Maryland,
effectively covers much as of the skill base and also the expertise required for us to successfully attain our business goals around the Nabi Pharmaceuticals part of
the business. And the important thing is that what we are looking for here is business clarity, successful improvement in the operation of those two businesses, but
also to successfully complete our strategic alternatives process. And you can see that, in fact, this move into two strategic business units should in fact allow to us
reduce our operating costs. It should not, in fact, increase the staff that we require, because those staff by and large are with us today, but it does, in fact, increase
our options and flexibility with regard to the strategic alternatives process which we are running. So I think very much top-line stuff, very much the beginning of
a process. As the granularity increases, so will, indeed,the effectiveness of what we are trying to do.

Gil Aharon, Roslyn Advisors - Analyst [35]

Okay. I appreciate that. Thanks a lot.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [36]

Thanks.



Operator [37]

Your next question comes from the line of [Marilyn Patterson]. Please proceed.

Marilyn Patterson, - Analyst [38]

I was wondering, when you had done the outside overview or review of the StaphVAX and as far as announcing the things behind it, it was so that you would
be waiting until that intellectual property was secure. Do you have any clue when that information will come out? I’m not sure if my question is clear or not.

Rafaat Fahim, PhD., Nabi Biopharmaceuticals - Sr. VP Research, Technical and Production [39]

This is Rafaat Fahim, and, yes, your question is very clear. Thank you. As we indicated, this is a very, very competitive area and some important intellectual
projects are coming out of it. We have submitted some patent protection applications. We have not received any patents yet from that. And we are still working on
others. And we think that to serve the shareholders in the best possible way, is that we wouldn’t allow our competitors to gain access to this information prior to
us securing intellectual property for that. We believe that’s the best way to serve the shareholders, and, therefore, we have decided that we would not want to talk
about it publicly until such a time.

Does that answer your question, Marilyn? Hello? [Technical difficulties].

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [40]

Perhaps, Eric, our operator, are you still on the call? Do we have anybody else in line, in queue for questions?

Operator [41]

It appears we have no more questions at this time.

Leslie Hudson, PhD., Nabi Biopharmaceuticals - Pres & CEO [42]

Well, perhaps if you could hand back the call to me I will just simply sign off and thank everybody who joined us for this call and we actually look forward to
talking to you both in our investment conference commitments, as well as our follow-up for analyst calls following our first quarter earnings release. Thank you
very much, indeed, and I wish you all ask a very good evening. Thank you.



Operator [43]

Thank you for your participation in today’s conference. This concludes our presentation. You may now disconnect.
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